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Twenty-five seems to be the magical number.

For Christopher Invidiata, Sales Representative with RE/
MAX Aboutowne Realty Corp. Brokerage, it's a milestone he
has successfully passed with a 26-year career specializing
in luxury real estate and a passion for forging long-lasting
friendships with clients. For LuxuryRealEstate.com and
John Brian Losh, Chairman and Publisher of Who's Who
in Luxury Real Estate, 2011 finds them celebrating 25
years as leaders in the marketing of distinctive and luxury
properties. Together, a new level of exceptional luxury real
estate moves forward.

Christopher Invidiata is excited to announce his affiliation
with Who’s Who of Luxury Real Estate. The Invidiata Team
is delighted to be raising the bar and offering their clients an
inimitable approach to marketing and selling their homes.

Since its debut in 1995, LuxuryRealEstate.com has
remained the #1 portal for luxury properties on the
internet. As a Webby Award Honoree, it is the most-
viewed luxury real estate website in the world, receives
more than 3.5 million page views per month and has
been named “Forbes Favorite” for several years. With an
average of 61 countries having active listings, sellers will
be more than pleased to know their home is featured with
international selling exposure. Average Residential Listing
Price...$2,177,634. Total Dollars on LuxuryRealEstate.
com...$121,379,155,519. A most impressive online reach

offering access to the world’s largest database of for-sale
luxury properties from around the world!

Known in the industry for the last quarter-century as
the Who's Who in Luxury Real Estate network, a global
collection of the finest luxury real estate brokers in the
world, this group of more than 72,000 professionals in
more than 85 countries collectively sells in excess of $200
billion of real estate annually, with an average sale price of
$2,450,000. Members sell homes for record prices and
handle transactions of incredible complexity and magnitude
with complete discretion.

This group was developed to fill a need within the industry
for leadership among the best of the best.

To be eligible for membership, firms and brokers must
list and sell in the top 10 percent of their market and
demonstrate expertise in the marketing and sale of luxury
properties. Each member, carefully selected by John Brian
Losh, has been recognized as a leader in the marketing
of distinctive and luxury properties, committed to high
performance, professionalism, and quality service.

For The Invidiata Team - leaders in luxury real estate, the
#1 RE/MAX Team in Canada for 2010, and the #2 RE/MAX

Team worldwide for 2010 it was a natural fit.

Proud of his Team and acknowledged as a respected
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performer, Invidiata comments: “We're thrilled to be
aligning ourselves with Who's Who Luxury Real Estate, it
will be a great partnership.”

How far reaching will the benefits be? “The Invidiata Team
is experiencing the global interest in Toronto/Oakville from
clients in China, India and Europe, and this affiliation will
connect us to this new source of buyers coming into the
GTA”, shared Invidiata.

Buying the right luxury property or selling your current
property depends a great deal on finding the right real
estate professional. Who do you have working for you?

If You're Thinking Luxury Real Estate, Think Of Us.
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